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The Greatest Wealth Transfer in American History

INTRODUCTION

Before we get started, let's go ahead and answer a very important question: What are baby boomers? You've
heard the term before, countless times probably, but what does it mean? Essentially, a baby boomer is a child
(now adult) who was born in the wake of the Second World War, following the recall of the troops in 1945 and
several years following that. Aside from a brief economic crisis, one of the other side effects was a ‘boom’ in
birthrates, so to speak. Do you remember the V-G Day photo? The picture published in Life Magazine in 1945 that
depicted a sailor kissing a woman in Times Square? This is thought by many to signify the beginning of the baby
boom, and two years later, in 1947, 3.9 million babies were born. And in 1954, more than four million were born
each year following. The Boom finally tapered off in 1964, but for a while, the birthrate was astronomical, and at
that point, 76.4 million baby boomers made up 40% of the United States population according to a national
census. The point we'd like to get across here, is that the Boomer generation spanned nearly eighteen years, with
differing ideologies imparted to each new group. For example, while the first part, born in 45 and 47 might have
been known as savers, the latter generation of boomers tended to live fast and loose, depending upon
government institutions and economic stability to take them through. Ideally, they could do this, given the
economic state of the times, but things are changing, and now there are situations to be addressed; particularly
the massive transfer of wealth that is about to take place between the boomers and the next generation.

Information about family wealth transfer is at the forefront of what you need to think about in the coming years.
But what does family wealth transfer really mean? And why should you be concerned about it?

I’'m Gloria Roma, a Senior Real Estate Specialist or SERS, with over 18 years’ experience in the San Diego real
estate market. Real estate and mortgage tax deductions are in constant flux along with property and inheritance
tax changes on the rise. I've also found that experienced homeowners like you ... folks who are over 52 with home
equity in excess of $250,000 ... have put estate planning off for too long because they weren’t sure who to ask for
help.

And, honestly, most realtors have no idea this information even exists. | have a strong partnership with
professionals who can help San Diego’s aging community take advantage of real estate options before they
become issues.

That's exactly why | decided to write this eBook for you. Because it isn't just what you have right now, it's what
you're going to want to transfer to your children who will, subsequently, transfer to their children.

Here are the topics we will cover:

Section 1: Experienced Homeowners and Their Challenges — You will see the differences between experienced
homeowners at the age of 55 and those who are 70 and over. There are very specific challenges for homeowners
in California and, more specifically, San Diego

Section 2: The Shifting Sands of Real Estate in San Diego — Let’s talk about this ...

e s yourreal estate is working hard enough for you [if it isnt, it should and I'll show you how]
e Do you have your real estate planning up to date?



e Areyourolder children prepared for what happens after you die?

Section 3: Property Tax Savings Begins at 55 — What you may not know [but really need to!]

In this section, I'll detail the subtle difference between California Propositions 60 and go -- in addition to the
history from Prop 13 -- as well as how experienced homeowners over 55 can take advantage of some great
property tax savings on their homes.

There are some important rules and dates to remember with Proposition 60 and you'll know whether you are
eligible to use its advantages.

Section 4: San Diego Reality — Let’s look at a real-world example of how property tax savings works in San
Diego.

Section 5: Is the Word “Wealth” Becoming Extinct for Tomorrow’s Generation? Even in this world of rising
stock indices and property values, your kids will not have the wealth you have today. You'll want to look at these
four important items:

0 Planning for tomorrow — Ways to make sure you think ahead to protect your biggest asset [real
estate]

0 Longterm legacies and holding on to stability

0 Wealth finality — Kids, don’t always fire your parents’ advisors but make sure you have people
who understand wealth transfer and will help you through it

0 Wealth transfer checklist

Conclusion: Who can you turn to?

You can rest easy knowing that | can help guide you through issues that will come up regarding your real estate
and how you can claim the best real estate tax advantages that have ever been available in San Diego.



SECTION 1

EXPERIENCED HOMEOWNERS AND THEIR CHALLENGES

ARE YOU AN EXPERIENCED HOMEOWNER?

Here's a question | get often: What defines who is an experienced homeowner and how do you set them apart
from those who are not?

For our purposes in this eBook, I'm defining “experienced homeowner” as anyone over the age of 52 with home
equity in excess of $250,000 and who is retired or nearing the time when you are going to retire. And, of course,
for our purposes you live in San Diego.

The “home equity in excess of $250,000" is one part that sometimes trips people up. Here’s what home equity
means:

The value of ownership you have built up in your home that represents
current market value minus any remaining mortgage payments

So, if you have a home that has a current market value of $750,000 and you only owe $50,000 on your mortgage,
your home equity equals $700,000.

WEALTH TRANSFER AND ITS CHALLENGES

A study done by wealthx.com reports that America will experience the greatest amount of wealth transfer in the
next 10 years. But that raises another question: What, exactly, is “wealth transfer”?

A wealth transfer happens as you get older and give your wealth ... whether that's stocks, cash or, in our case, real
property ... to generations coming after you by means of a social mechanism like a gift, Will or Trust. That could
be your adult children or their children or to their grandchildren, etc.

The challenges come when faced with decision-making. It's hard, frankly, to face your mortality and sometimes
even harder for your kids to do so. I've had clients tell me they will think about estate planning another time when,
in reality, they simply have understandable reservations.

Education about wealth transfer and the role your kids play in it is crucial.

Here are 3 reasons why the importance of planning and communication is vital before you make plans for wealth
transfer:

1. Make sure expectations are set out ahead of time for everyone who could be a stakeholder in future
wealth transfers. This helps to avoid unforeseen circumstances

2. You will want to limit your exposure to unexpected events through diversification of wealth transfer

3. Talk with a wealth transfer team who can guide you appropriately. | have a fully vetted team of advisors
ready to assist you



CONCERNS OVER WEALTH TRANSFER TODAY

As a point of interest, many boomers, especially the late-generation boomers are declining the opportunity to
transfer their wealth. This comes as a bit of a disappointment to many children who became known as the WAIT
generation (they’re currently waiting for their parents to transfer the majority of their wealth to them after
death), and it is definitely putting relationships to the test.

With the housing recession finally drawing to
a close, many seniors are seeing the value of
their homes rise exponentially and
unsurprisingly there are many boomers who
are simply using that equity to access their
wealth and make the most of their golden
years. After all, who wouldn’t want to go

kayaking down the Colorado river or take a

cruise to Bermuda? Despite this fact, there are

still many boomers who plan to transfer their
wealth, and it is still estimated that 30 trillion will be passed down. In other words, there is going to be a lot of old
money changing hands in the next few years.

IS YOUR HOME STILL YOUR CASTLE AS YOU LOOK TOWARD RETIREMENT?

The answer, of course, is yes but how today’s experienced homeowners retire is an interesting topic. Let’s go
ahead and make one thing clear: as a boomer, the home that you live in was not some arbitrary purchase, not by
any means. It wasn't a car to be bought and sold, it was purchased so that you could live there, and so that it could
eventually be passed down to your children, and their children, and so on. This isn’t a new concept; there are
many turn of the century homes that have been held by the same family for generations, but after the 2007



housing burst, it should be no surprise that many homes have been foreclosed on, and the concept of a home
being your ‘castle’ has been thrown by the wayside in favor of long term survival. Sure, it's recovered quite a bit
since then, but people are still understandably wary of investments or even holding onto their homes for the long
term. Right now, the AARP estimates that 9o% of senior citizens wish to remain in their homes as long as
possible, which creates what we know as the ‘aging in place’ demographic.

You know as well as | do that turning a house into a home takes a
lot of effort, and you know just how much you have invested in it.
It's not money, it's not equity, it's not material possessions; it's the
intangible, the experiences, the memories, all things that cannot
be bought or sold. The memories that have been made here are
irreplaceable. Your first home, your first child, waving goodbye as
your child heads off to the bus for the first day of school,
birthdays, anniversaries and even the day you send your child off
to college. Time sure goes by fast, doesn’tit? Your home is your
castle, and is has serve its purpose, protecting you through the years and watching your life story unfold in an epic
manner. Still, the market sees a monetary value, and that is precisely what we have to work with.

The Baby Boomer generation was given an opportunity that their parents before them simply did not have; they
were afforded the chance to build something that lasts — the chance to save money, retire, and never work again.
Their parents before them suffered through two major economic crises, one of which was triggered by the return

of troops from various theaters of war. The following generation (the Baby Boomers) worked hard to secure their
future, and for a time, all seemed well.

Yet, these same individuals who have prepared rigorously for the future face uncertainty when it comes to their
401(k) accounts that have seen great fluctuation since 2008 as well as growing concern that Congress could slash

Social Security benefits.

But the real question is this: Is your real estate working hard enough for you and is your family prepared?



SECTION 2

THE SHIFTING SANDS OF REAL ESTATE IN SAN DIEGO

As you know, real estate went through a bubble in the early 2000s and in 2007 that bubble burst. Part of the
reason for this is due to banks funding not only sub-prime mortgages but also giving funds to new homeowners
on an interest only basis and many other loose lending
practices.

What happened? Those interest-only time periods ran out and
borrowers suddenly found themselves in a jumbo mortgage
[$400,000 and above] unable to pay both principal and
interest.

The result was that there were a lot of foreclosures; starting
with the decline of the housing market in late 2006, and a

complete burst in 2007. The largest housing price drop in :
history was reported by Case-Shiller in 2008, leaving many to wonder about their now uncertain future.

The San Diego median home resale value in 2000 was $220,000 which vaulted to $444,200 in 2013 and in 2016 the
median price of a home in San Diego was $500,000 and on the rise. This put the median price slightly above where
it was during the real estate peak in 2006, lending some hope for the future.

In just one year — from 2015 to 2016 — median home resale values shot up 11%.

Consider however that while resale values are at an
all-time high, many seniors still wish to age in place
due to the provisions laid out in Proposition 60,
particularly the equal or lesser value resolution.
Housing prices in San Diego are rising considerably,
and with that being the case, finding a home at an
equal or lesser value can be difficult, if not
impossible. In addition to that it can be challenging
for a senior citizen to find a more ‘accessible’ home,
away from traffic for a decent price. The closer to

main roads a house sits, the more danger becomes
present, and this definitely contributes to the desire to age in place.



THE BOOMER EXODUS

It's hard to believe, but the current generation of boomers are making their way out of the state in droves. New
study data has shown that boomers in their late 5o’s to early 60’s are leaving the state of California and for one
very simple reason: the high cost. Right now, the cost of living in the State of California is 53% above the national
average with the monthly living expenses ranging from $3,632 to $10,262. For many boomers this cost is not only
insurmountable, but also does not line up with the goals and dreams of the typical boomer who wants to have as
much money on hand as possible during their retirement. Studies show that right now, Nevada and Idaho are
popular destinations for boomers, with census numbers displaying some of the most rapid growth in recent times.

ISYOUR HOME WORKING HARD ENOUGH FOR YOU?

In the event you're choosing to stay in California, then it will be important for you to know the actual value of your
home. If you haven't had your property appraised recently, now would be a great time to do so; the importance of
placing a monetary value on your home for resale cannot be overstated. Why? Because, typically, the value placed
on your home by the real estate tax assessment office can be lower than true sales price.

Knowing the appraised value will greatly assist you in your wealth transfer planning and that includes helping your
kids know what value they are dealing with after you die. One important thing to note is that appraisals aren’t
free, not by any stretch of the imagination. In fact, the average appraisal is between $500 and $600, and while
that isn’t out of reach for the average boomer, it can be an unnecessary expense when an alternative is within
arm'’s reach. An approximate value for your home and a real estate market analysis is typically free, and if you give
me a call, | can provide one for you any time, and this valuation can be provided to a tax assessor or a judge if
necessary.

YOU NEED TO HAVE A PLAN

Experienced home owners in San Diego are
depending on their real estate to serve as a reliable
source of income during their retirement. In fact, it
has become an integral part of their end-of-life
planning, and a supposedly unmovable fixture. Is
that fixture in danger of being removed, however?

In Section 5, | will give you a wealth transfer check
list to use when talking with your advisors.




SECTION 3

PROPERTY TAX SAVINGS BEGINS AT 55

What You May Not Know (But Really Need To!)

An important part of my job as your Senior Real Estate Specialist (SRES) is to help you understand how your
property tax is calculated and how you can take advantage of the recent spate of California Propositions to pad
your wealth transfer portfolio.

CALIFORNIA

SAN DIEGO PROPERTY TAX AND YOU

In San Diego, property tax is calculated using an “ad valorem” method. What that means is that your home is
taxed according to the market value assigned by the tax assessor’s office and the original tax is based upon the
sales price at the initial purchase.

Remember, this isn‘t what your home will sell for but it's a good figure to have on hand as a benchmark together
with the appraised value.

THE PROPOSITIONS

There are two important propositions to talk about in this section. They are Proposition 60 and Proposition 9o and
they offer tax relief to experienced homeowners aged 55 and over.

Before we dive into Props 60 and 9o, we need to do a quick look back to 1978 and Prop 13 which established
something called factored base values.



PROP 13

Prop 13 was important because it established three crucial concepts for California homeowners:

1. Base year values: Established in 1976, Prop 13 establishes a starting point that is used for the calculation
of annual assessments in the following years. After this, the base year value will see annual adjustments
which account for inflation, though the annual increase will be limited, meaning it will rise no more than
2% each time.

2. Restrictions on rates of assessment increases of no more than 2% per year

3. Limitations on property taxes to no more than 1% of assessed value plus any additional voter approved
increases like assessments for schools

Here’s why Prop 13 is a jewel for California homeowners: When it was established in 1978, property taxes were
rolled back to their 1975-1976 tax year rates. If you haven’t sold or done any new construction since February of
1975, you are still paying taxes on your home’s 1975 base value.

When there is an ownership change in property — like when it passes to your kids after your death —the real estate
is re-assessed at its current market value as of the date of the transfer which establishes a new base year value for
the land and buildings on that land. This indicates, in many cases, that property taxes will be higher.

PROPS 60 AND go

Like Prop 13, Props 60 and go are California constitutional initiatives that were passed by the voters. Prop 60
came first and then 9o expanded upon it.

HOW THEY WORK FOR YOU

Proposition 60, passed in 1986, permits you to transfer the assessed value of your current property to a new or
replacement home. This is significant because, as we discussed above, each time a home is sold, a new base year
(year in which the transaction was completed) value is established which can increase the property taxes in many
cases.



If you're an experienced
homeowner over 55 and meet
eligibility requirements [more on
thatin a bit], you could buy a
new home but still pay the lower
property tax rates you have paid
on your original home.

~ ARE YOU ELIGIBLE TO USE
PROP 60?
—
There are seven eligibility
— “ — 4 requirements which must be met

in order to take advantage of Prop 60 tax savings. They are:

® You must be at least 55 when you sell your property

e Both pieces of property (your original home and the new property) must be in the same county

e This option is a once-in-your-lifetime opportunity unless there is a disability causing the move

e The home you are buying must be of equal or lesser value than the one you are selling

e The original property must be your primary residence and have been eligible for either the homeowners’
exemption or disabled veterans’ exemption

e The new property must meet the above requirements of primary residence and exemptions

HOW PROP go CHANGED PROP 60

At the start of Prop 60, you could only enjoy this tax savings within the same county. Prop 90, passed in 1988,
expanded that and now allows you to cross county lines, but only if that county allows for such transfers.
Currently, those that allow intra-country transfers include:

e Alameda

e ElDorado

e LosAngeles

e Orange

e Riverside

e SanBernardino
e SanDiego

e San Mateo

e SantaClara

e Ventura

A NOTE ON MARKET VALUE

California has a Board of Equalization which sets out some standards for tax relief. According to that Board,
property taxes are typically in line with purchase or sale prices. So, if the market value of the home you are buying



exceeds the market value of the home you are selling, you will not be able to get tax relief from Props 60 and go.
As a point of interest, however, Proposition go does allow counties to make this choice on an individual basis,
permitting transfers of Proposition 13 values for moves from other counties when the residence is replaced with a
less expensive home. If you are over the age of 55, and you choose to move to a country which accepts
Proposition 9o, you can take your lower Proposition 13 value no matter which county you move from.

IMPORTANT DATES TO REMEMBER

When you are contemplating using this tax relief, you have two years to buy and sell so you need to know the
following important dates:

V' The date your property was sold
v' The date you purchased new property
V" Ifyou have built a new home, the date construction is completed

MORE INFORMATION

In San Diego County, you can call the Property Tax Relief for Seniors and Disabled at 619-531-5481 or visit this
website: https://arcc.sdcounty.ca.gov/Pages/property-tax.aspx#property-tax-relief-for-seniors-and-disabled

A REAL WORLD EXAMPLE OF TAX SAVINGS IN SAN DIEGO

Let’s look at how these tax savings would work using a real world example. After all, it's easy to state what the
propositions are and how they could help but there’s nothing like using figures to illustrate the point.

Remember, Props 60 and go enable you to maintain a lower level of property tax on your new home.

For this example, let’s use a purchase figure of $300,000 in 2000 on the house you are selling and it's now, oh, say
2015 so you've owned it for 10 years. That would make the 2015 assessed value about $365,698.



If your tax rate is 1.25%, you would
be paying $4,571 in property taxes
year to year. That's without taking
into consideration any special tax
assessments, of course. You sell
your house for $700,000 and buy a
new house for less than that —let’s
say $650,000.

Assuming you qualify to use Props
60 and 90, you would transfer your
lower tax rate of $4,571 to the new
house instead of paying
approximately $8,125 in tax on the
purchase price of the new home.

Why so high?

Because without the help of Props 60 and go, a new base value would be established when you buy the house at
$650,000 which is what would be used for real property tax purposes.

Using Props 60 and go saves you from paying nearly double in property taxes!



SECTION 5

IS THE WORD "WEALTH” BECOMING EXTINCT FOR TOMORROW’S GENERATION?

This is really the heart of this eBook and why you should make a plan now before any wealth transfer occurs. The
bottom line for experienced homeowner is this:

Your Children Will Not Have the
Wealth You Have Today

That isn't because they're incapable or irresponsible.
It's because they look at wealth differently than you
do. To put it simply, the promise of wealth was always
there. In fact, there was a popular song called
‘Allentown’ by Billy Joel stating that if an individual
worked hard enough, they would have a chance to get
at LEAST as far as their father got in life (Every child
had a pretty good shot, to get at least as far as their

j _ old man got). Sure, that's a little bit paraphrased, but
you get the point. Also, while most boomers were not known as ‘savers’, it can at least be argued that they were

taught the value of saving, especially by parents coming from the Depression era when saving and the promotion
of non-wastefulness was key to survival.

As we mentioned in our opening, the first of the boomers were definitely the savers, they understood well the
value of the dollar and they were slow to part with their hard-earned money. The latter, however, tend to fly fast
and loose, enjoying life and spending money quickly. Is that a bad thing? Not necessarily, but it does tend to
create some monetary issues down the road. Still, even though the later boomers weren’t considered to be
savers, they managed to hold their own in a changing world.

About 15 years ago, everything seemed to change; children are no longer imparted the value of saving as much as
you were and people are working longer for many different companies over a lifetime. Did you know that at this
point, the average individual will change careers once every seven years rather than sticking with the same
company for the entirety of their life?

WHAT DOES THIS MEAN FOR YOU?

Because you will be transferring wealth to your kids and grandkids, planning has never been more important than
it is now. The asset that appreciates steadily at this time is the real property you own.

Make sure to include a team of advisors in your wealth transfer planning who can go on to advise younger
generations as well:



Accountant - Gives you advice on tax matters and helps you to prepare tax returns for the Internal Revenue
Service. Keep in mind that all Certified Public Accountants(CPA) must be certified in the state where they are
practicing. Verify this before you retain their services!

Attorney - If you are going to retain an attorney as an advisor for this purpose then it is critical you hire a real
estate and tax planning specialist. Your attorney will prepare legal documents relating to trust documents and
wills.

Estate Planner - These advisors can help you with estate taxes or other planning issues. Additionally, they can help
to devise a strategy for maintaining your assets after your passing.

Investment Adviser - Provides advice on securities-based investments and other investment types. Ensure that
they are endowed with a securities license.

Realtor — My job is to make sure you know the best home selling and purchasing options in San Diego from value,
to the kind of specific improvements that will bring you the best return on your investment and everything in
between. Sometimes that doesn’t always equal selling and purchasing real estate, my expert advice is personal to
your current situation.

Reverse Mortgage Specialist—Surprised? You shouldn’t be. While the idea of paying off your mortgage sounds
good, sometimes simply not having a mortgage payment for the rest of yours and your spouse’s life may sound
better.

The employment and retention of advisors is all about long term legacies. Utilizing all the experts’ services in
conjunction with one another is the best plan of action. Their sage advice will teach you when to hold and when
it's time to sell your real estate holdings.

WEALTH FINALITY

Something I've seen happen far too often is kids firing their
parents’ advisors for whatever reason. It is estimated that
38% of individuals retain the same advisors after the death
of a spouse, and a lower 29% of children retain these
advisors when their parents have passed. Either they think
they understand everything there is to know about wealth
transfer or feel like their parents’ advisors wouldn't
understand their lives and needs.

According to a report by CNBC, the biggest and wealthiest
generation ever will transfer as much as $3o trillion dollars
in assets and wealth — a process that started ten years ago,

as boomers began to die off.

As someone who has been in real estate nearly 20 years, my advice is this: Kids, don't automatically fire your
parents’ advisors. Make sure you have experts who can guide you in the intricacies of wealth transfer.



Gauthier Vincent of Deloitte’s U.S. Wealth Management Practice says that studies have shown that heirs typically
change financial advisors after wealth passes down from one generation to another.

The best way to avoid this from happening is to involve everyone from multiple generations of families in the
process of wealth transfer planning.

If you find that your personality doesn’t mesh well with these advisors, make sure to do some homework and look
for your own, better yet, give me a call and I'll refer you to the best in the business.

GENERATION X AND RETIREMENT

Retirement is a concern for everyone, especially Generation X who is just coming to the end of their careers. They
have contributed to the workplace environment for many years, they have contributed to their retirement plans,
and right now, they're sort of the in-between generation. They're spending money to take care of both their
children and their aging parents at the same time, placing them under considerable financial strain. Right now,
Generation Xiis trying to progress toward a goal, but is it achievable?

Natixis Global Asset Management has stated that the typical Gen Xer began participating in a workplace
retirement plan at the age of 27, which differs significantly from boomers who started at age 23. The median
amount of retirement savings for a Gen Xer is $69,000, meaning that an individual who defers $250 per month to
a retirement account at a 6% return rate will have about $481,331 at age 65. It is estimated that the average Gen
Xer will need about $500,000 to enjoy a comfortable retirement, but it won't get them far due to the 4% annual
withdrawal from that retirement, which comes out to $20,000. While this might seem like a considerable amount
of money right now, inflation rates in 2035-2040 might make it more of a pittance, and the withdrawal amount is
not taking into consideration the medical expenses that Gen Xers would incur in the future.

As of right now, 37% of Gen Xers report having less than $5,000 in emergency savings, and 30% have borrowed
against their employer retirement accounts, putting a bit of a crimp on their golden years. All of these seem to
indicate a potential mid-life financial strain that a significant number of Gen Xers are going to have to deal with.
Gen Xers will have to examine their retirement strategy to ensure that they’re going to be secure for the rest of
their lives.

A Wealth Transfer Checklist

I've compiled a wealth transfer checklist to get you started because | believe strongly in being able to print
something out and talk with your advisors about it.

This is by no means an exhaustive list but here are some things to discuss with your wealth transfer team:

v' Make a list of all those who may be impacted by wealth transfer so you have as many accounted for as
possible

v’ Create a personal balance sheet - This includes making a list of all your assets and liabilities. Your real
property is an asset but if there’s a mortgage or Home Equity Line of Credit that you pay on monthly,
that's a liability



Know and understand the objectives of your wealth transfer by thinking about who you want to get a
portion of your assets

Meet with your attorney and make sure you have details lined up like your Will, Living Will and Power(s)
of Attorney as well as any other wealth transfer documents they feel are important

Don't forget to include your non- titled possessions. While these may lack great monetary value they do
have value to your children and can have extremely undesirable consequences if not addressed. Please
contact me regarding my work shop video series on this topic

Ask your advisors about setting up trusts to help the transfer go as smoothly as possible

Once your plan is in place, have a family meeting and involve those who will be integral in your wealth
transfer. The amount of detail you share is up to you but | recommend choosing one person to tell where
you have stored your wealth transfer documents and passwords. A list of which banks you use, who your
attorneys are and even where the safe deposit box key is located will avoid confusion in the event you die
unexpectedly



CONCLUSION

An important part of wealth transfer is finding someone you can trust with your personal and private information.

There are many real estate agents who practice real estate but few who understand the advantages seniors have
in San Diego with regard to real estate ownership and transfer of such wealth.

I have a strong partner alliance of professionals whose business focuses on San Diego’s aging boomer community.
Those who | refer my clients to are vetted, have integrity and are here to be of service and offer value to you and
your family members.

Contact me today to start working on the real estate portion of your wealth transfer:

I look forward to hearing from you!

Gloria Roma

Real Estate Expert

619-993-3734
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